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BETTER BUSINESSON THE ROAD

‘There’s absolutely enough clients to go around 

here,’ says David Crozier, director at Newry-

based Navigator Financial Planning, writes 

Leanne Dooley. Although its population 

constitutes just under 3% of the UK, Crozier says 

there are around 14,000 millionaires in Northern 

Ireland, and a recent trip there confirms 

opportunities are rife for IFAs.

Ian Horne and I lapped up Belfast city centre’s 

wintery atmosphere, fully appreciating how cold 

the city can get compared with London.

SOCIAL TRENDS

We put our tourist hats down to meet with 

Crozier at a hidden cafe in a bustling Belfast 

high street and the conversation turns to social 

impact investing. Crozier recognises the 

increased awareness of this option among his 

client bank. He calls on the services of 

Worthstone, a one-stop shop run by Gavin 

Francis for financial planners interested in 

advising on social investment.

Crozier is bridging gaps in the profession, as 

can be seen in the firm’s online service, 

Destination Financial Planning. This was set up 

by the team in 2015 to encourage young 

professionals to invest.

Social impact and online offerings aside, 

Crozier’s typical client falls into one of two 

categories. One is, owners of small businesses 

aged between 45 and 60, seeking advice on their 

personal finances. The other is people who have 

received compensation after a serious personal 

injury. ‘My youngest client in that space was eight 

years of age, but I’m also advising people in their 

80s,’ says Crozier. 

PROPERTY PREFERENCE

Despite Northern Ireland’s modest population, 

Crozier says prospects for advisers are, and will 

remain, bright. ‘I don’t think it’s too different to the 

rest of the UK: we have the same rules and 

regulations. The one area of difference is a lot of 

the wealth is property-heavy. The attachment to 

property is deep-rooted in the Irish psyche.’ 

Stephen Casey, managing director of 

Newtownards-based Aspects Financial, says the 

area’s demographic is not balanced.

‘Northern Ireland is unusual: much of the 

population is in the public services sector, almost 

30%. So the business market is smaller than other 

areas of the UK,’ says Casey, who undertakes a lot 

of auto-enrolment work. 

Aspects Financial recently rebranded to reflect 

the breadth of services the firm offers. This includes 

employee benefits, business protection, simplified 

online advice and ethical investment.

A common gripe for advisers in the UK concerns 

staff recruitment, but that is not the case with 

Northern Ireland firms. For Casey, the smaller 

community and condensed network of 

professionals helps filter and identify potential 

recruits. ‘I’d imagine in a lot of major cities firms 

are bombarded with applications, but in Belfast 

you’re likely to know the applicants,’ he says. ‘It 

narrows it down to the benefit [of employers].’ A 

refreshing dose of regional insight.

Contrary to the Belfast chill, we received 

warm welcomes from independent advice firms 

here. Adviser spirits are high, and why would it 

be otherwise? Client banks are increasing, 

teams are growing and propositions are 

developing all round.
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